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Michelle Dettlaff is a Florida native and a graduate 

of University of Central Florida.  Armed with her 

B.S. B.A. in 1997, Michelle was eager to get started 

on her marketing career.  At that time, the "World 

Wide Web" was just starting to take off and she 

jumped on board.  Wow, what a wild ride so far.   

 

After a few "jobs" in sales and marketing, nothing 

seemed to click.  In 2001, Michelle created Design 

4 Dot Com, Inc.  She  works with business owners 

to strengthen their website as well as their online 

presence through various SEO and digital content 

techniques.  

  

Design 4 Dot Com, Inc. (D4D) specializes in 

WordPress and E-Commerce websites for small to 

medium size companies throughout the United 

States.    

 

About The Author 

Connect with Michelle: 

https://www.facebook.com/technoprincess
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Okay, so you have a new website?  Now What? 

No matter how great your web site is, odds are slim that a customer will randomly discover 

your site. In today’s competitive market place, it’s critical that you use a variety of inbound 

marketing strategies to get your website noticed by search engines AND potential customers. 

 

For starters, it’s important to understand that driving targeted traffic to your website 

becomes a matter of creative and consistent inbound marketing. This may sound like a lot of 

effort, but the good news is that many of the steps are easy to do and will help bring more 

traffic your way quickly. 

If you’re ready to get a head of the pack, then let’s get started! 
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** including your business cards.   

You would be amazed at how many people only have their email address on their 

business cards.  Don’t assume someone will always contact YOU for more 

information.  Customers want to check you out BEFORE reaching out to you. 

 

 

It can be a powerful and  marketing tool. Create a signature with a link to your website 

in it and make sure it automatically attaches to every outgoing email. It takes only a few 

minutes to create your unique email signature, and it may drive visitors to your site 

every day for years to come. 

 

 

   Having your address written out will alert 

   Google of your business and allow you to be  

   indexed in the Google Maps / Local Search  

   section of the results page. This helps drive  

   more inbound traffic via local search by  

   customers or prospects near your location. 

 

 

8 Must Haves To Attract New Visitors (and they’re FREE!) 

 1. Add your website to all your collateral materials. 

              2. Always use an email signature. 

              3. Include your business address and phone number.   
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Make sure your business location is accurately listed on  

Google Maps which is also your Google+ local business page.  

This is a definite step to take since Google is the most widely  

used search engine by customers.  

Bonus Link https://www.google.com/business/ 

 

 

It may be a newsletter or a free sample of your services , 

or some type of helpful  content. For example, Design 4 Dot Com  

offers a FREE Website Audit Report. This substantially  increases  

visitors and we are able to convert those visitors to customers 

 

 

What are you waiting for?   

Create a profile or Fan  Page  for your business, get  

active in those social  platforms  and start to connect  

with your audience,  customers and  prospects.    

Be sure to  add  your  website URL,  address and phone  

number on your  profiles . 

              4. Submit your website to Google Business.   

              5. Offer prospects an incentive to visit your site.   

              6. Get involved social media. 

https://www.google.com/business/
https://www.google.com/business/
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• Search Engine Friendly URLS – use keywords in the page name 

• Include unique meta tags for each page 

•  Optimize images with keywords and quick loading 

• Link to internal pages to entice prospects to stay on your website. 

• Develop calls to action! 

 

 

Build content that is meaningful to your readers.  Think about it, people are online 

looking for a solution to their problem.  What problems do you solve in your 

business?  What questions have clients and prospects asked you in the past?  Write 

about those topics.  

 

 

   Request a Free Website Audit Report to see  

   how well you rank.  Most times, minor edits  

   are necessary to get you back on track.  

   What do you have to lose? 

 

   Michelle Dettlaff - 407-880-2395 

   http://www.design4dot.com  

 

 

              7. Include On-Page SEO Techniques    

              8. Add new content OFTEN   

 Get Started Today! 

http://design4dot.com/free-website-audit-report/
http://www.design4dot.com/
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